
If you are using, or thinking of 

using Oracle software to help 

manage your supply chain, you 

already know how powerful it 

is. But you also already know 

that powerful software alone is 

not a solution. 

To capitalize on its power, the software 

must be implemented in a way that 

reflects the best practices of your indus-

try, and that it must be complemented 

by business processes consistent with 

your own business vision and strategy.

Acuity Consulting makes the power of 

the software happen through practical 

and creative solutions that help you use 

the software to increase productivity, 

reduce costs, and eliminate bottlenecks. 

We help your organization use the soft-

ware to create end-to-end solutions that 

deliver fresher, better, and more relevant 

information to you, your customers, 

and your suppliers.
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Support for  
Early Versions 
Acuity Consulting supports Oracle E-Business 
Suite, Enterprise, JDE EnterpriseOne and JDE 
World. If you upgrade to a newer version of the 
software, it will be because it is what’s best for 
your company, not because it was required by 
your consulting firm’s inability to support older 
versions of the software. Until you are ready 
for the change we will be there for you. When 
you choose to make the transition to the latest 
version, we’ll be there to help you.
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•	 We know Oracle Enterprise, Oracle 

E-Business Suite, JDE EnterpriseOne, 

and JDE World.

•	 We know how to implement in ways 

that address the needs of specific

	 vertical markets.

•	 We understand the buzzwords of the 

technologists, from “thin clients” to 

“extended process integration.”

•	 We know how to deploy the soft-

ware’s functionality on to the web.

•	 We understand how to integrate 

Oracle software with other software, 

including home-grown systems and 

those developed by other companies. 

In short, we don’t just know how the 

software works—we know how its

systems work, how they’re integrated, 

and how to use those systems to

bring the industry’s best practices to 

your operation. Now that’s power at 

your disposal.

Fearless Forecasting
With warehouses stacked full of unsold inven-
tory, the client called Acuity and asked for help 
with forecasting. Yes, they had a product life 
cycle, the marketing people said. No, it wasn’t 
enough to build a reliable forecast, the manu-
facturing people said. 

The Acuity consultant was able to locate vital 
data in the sales department. After some curve 
fitting, the consultant was able to produce tem-
plates and an accurate, reliable forecast that 
both sales and manufacturing could use. 

Now, the company makes just enough product 
to ship, when they need to ship it. Warehouse 
space, anyone?


